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Plentiful parking
Industrial parks across North Carolina offer unique assets, 

creating custom fits for relocating and expanding companies.

B
runswick County covers about 1,050 square 

miles of southeastern North Carolina. Its 

landscape was rural — covered with cattle 

farms, little brick houses and quiet coastal 

fishing havens — in 2000, when 73,000 people called  

it home. The county’s largest town, Leland, had a 

population of 1,900, while the county seat, Bolivia, 

had only 143.

 One decade later, Brunswick’s population swelled to 

about 107,000. The growth didn’t change some things: The 

speed limit in Bolivia remained 35 mph, and cattle still 

grazed. But in Leland, whose population grew to 13,500, 

U.S. 74 filled with traffic and much of the surrounding 

land was developed, including Leland Industrial Park. It 

is 630 acres of economic potential that’s best described 

with real estate’s magic word: location. Wilmingon 

International Airport is about 8 to 10 miles away, and the 

park is located within the Foreign Trade Zone. Existing 

infrastructure including water and sewer make it a good 

strategic location for manufacturing. And land in Bruns-

wick County is more plentiful and less expensive than in 

adjacent New Hanover County. 

Leland caught Bill Ciccone’s attention. He started 

MicroSolv Technology Corp., which manufactures tools 

for medical, forensic and biological laboratories, in 1992. 

He is moving the business from its hometown of Eaton-

town, N.J., to an 11,000-square-foot building in Leland this 

month. “We thought about this for about eight years and 

did a lot of research, looked at a lot of demographics. We 

did an analysis of several locations around the country, 

and Leland came up to me as the best because of the lower 

real-estate costs. It’s ideal also because of the roads and the 

proximity to Wilmington and the beaches and things like 

that. Our employees make a good salary, but they struggle 

to make ends meet. We’re moving the company so our 

employees could thrive, not just survive.”

There are industrial parks of differing size, location and 

assets across the state. That variety ensures companies, no 

matter their industry, can find a place that fits their reloca-

tion or expansion needs. Location helps Ronnie Goswick 

attract businesses to Franklin County, a stone’s throw north-

east of Raleigh. As the county’s economic-development 

commission director, he sees opportunity in the county’s five 

industrial parks: Louisburg Industrial Park, Triangle North 
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Kingsboro Megasite is the state’s first CSX Select Site, designated by the Jacksonville, Fla.-based railroad. Any development issues, such as 

zoning or utilities, have been addressed, so the 1,449 acres in Edgecombe County is ready for use.

PROVIDED BY CAROLINAS GATEWAY PARTNERSHIP

Franklin, Youngsville Commerce Center, 

Youngsville Industrial Park and NC 96 In-

dustrial. “We’re primed and ready to go,” he 

says. “Our biggest sales factor is we’re close 

enough to the metropolitan area to have 

the benefits of that, but we’re rural enough 

to allow you to have a space of your own to 

develop as you see fit. We tell people that 

we are an agrarian county, but those same 

workers that worked on a farm will give a 

manufacturer a good day’s work for a good 

day’s pay.”

Cary-based Economic Development 

Partnership of North Carolina Inc. and 

regional economic-development resources 

help Goswick scout for tenants. “We work 

closely with them to identify potential 

clients that we may be able to serve. We go 

on recruiting trips to trade shows and other 

places that may open up some clients [that 

could] locate here.”

In today’s high-tech world, Oppie 

Jordan, vice president of Rocky Mount-

based Carolinas Gateway Partnership, 

says companies can explore industrial 

parks without visiting them. “They can 

go to Google Earth and look at your site. 

People can be looking at you from all over 

the world. You can be looked at and not 

even know it and be under consideration, 

so when you get that phone call, they’ve 

already found out about it.”

Carolinas Gateway, a nonprofit pro-

moting economic development, markets 

Kingsboro Megasite, which is primed for 

a major automaker. The 1,449-acre tract in 

Edgecombe County is about an hour from 

Raleigh-Durham International Airport 

and is the state’s first CSX Select Site. The 

designation by railroad giant CSX certifies 

that development issues, such as zoning and 

utilities, have been addressed. “The distance 

to the Norfolk [Va.] port and Savannah [Ga.] 

port is pretty much equal,” Jordan says.

Volvo Group and British Jaguar Land 

Rover considered the site, along with 

other unnamed companies. “We’re under 

consideration for a very large project,” 

Jordan says. She declined to name the 

company, but its decision could come as 

soon as this month. “As a result of these 

automotive companies looking, we are 

continuing to have a lot of other compa-

nies looking. We are continually market-

ing the site, and we are having a lot of 

activity on the site right now.”

Whether companies view Kingsboro 

online or in person, Jordan is confident 

they’ll see its potential. “With both Volvo 

and Jaguar, our site was preferred. The 

most important criteria were [they’re] in 

control of the site and could purchase 

within 30 days. No. 2 was logistics. We 

did a logistics study, and the site met 

all their criteria. You have to put an 

incredible package together. We’re so 

blessed to have all the amenities already 

in place.”

Alamance County and the cities of 

Mebane and Graham developed North 

Carolina Commerce Park, 1,200 acres 

along interstates 40 and 85. Bentonville, 

Ark.-based Wal-Mart Stores Inc. will open  

a $185 million 450,000-square-foot gro-

cery distribution center on 186 acres this 

year, and grocery chain Lidl, a unit of 

privately held Germany-based Schwartz 

Group, broke ground on a $125 million, 

850,000-square-foot distribution center in 

December. It should be complete by 2018. 

“Everything started with Wal-Mart,” says 

Mac Williams, president of Burlington-

based Alamance County Chamber of Com-

merce. “There was a brand new road built  

to serve the Wal-Mart project, and that road 

is now being extended through the rest of 

the park, and another road that was gravel is 

being upgraded to a state-maintained paved 

road. Those two improvements were done 

to support Lidl.”

Roads, not rails, are important assets 

of three industrial sites southwest of Chapel 

Hill that are marketed by Pittsboro-based 

Chatham County Economic Development 

Corp. Traffic engineers are planning a 1.1-

mile connector road from the 1,802-acre 

Chatham-Siler City Advanced Manufactur-

ing Site to U.S. 421. At 7,100-acre mixed-use 

Chatham Park, which recently opened its 

first office building, a bridge over the U.S. 64 

bypass is almost complete. “This will serve 

in the future as an interchange for the 
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major north-south parkway serving the 

development,” says Dianne Reid, Chatham 

County Economic Development presi-

dent. At 1,500-acre Moncure Industrial 

Site, 375 acres recently were added. “The 

owners are pursuing state certification 

for the site. Moncure Holdings is working 

with Chatham County to develop a waste-

water plan and has contracted with an en-

gineering company to design ingress and 

egress to the site. In all of these projects, 

our goal is to have shovel-ready sites for 

multiple uses. In recruiting companies, we 

promote the area’s abundant labor force, 

the significant growth of the region, our 

exceptional quality of life and proximity to 

both technical training opportunities and 

major research universities.”

You can see soon-to-open Whitaker 

Park from Wake Forest University’s football 

stadium. But the tenants at the 220-acre 

manufacturing complex in Winston-Salem 

will be the real winners. Everything they 

need to be successful is close at hand. Cus-

tomized workforce training is offered at no 

cost to companies through nearby Forsyth 

Technical Community College. There’s easy 

access to interstates 40, 77, 85 and the future 

74, and it’s a 30-minute drive to Piedmont 

Triad International Airport. 

Winston-Salem based R.J. Reynolds 

Tobacco Co. offered the land to WPDA Inc., 

a nonprofit created by economic-develop-

ment agency Winston-Salem Business Inc., 

local business booster Winston-Salem Alli-

ance and Wake Forest. The transfer should 

be complete late this year or early next, says 

Robert Leak Jr., Winston-Salem Business 

president. “There are a number of buildings 

with about 1.5 million square feet of space 

and some vacant land that’s about 75 to 100 

acres, so it’s an interesting combination for 

an industrial park with a lot of buildings that 

can be repurposed. But the perk is that since 

R.J. Reynolds had it the last 40 or 50 years, 

all the infrastructure and all the utilities are 

already there.” 

Memphis, Tenn.-based FedEx Corp. 

completed a $41 million, 30,000-square-

foot SmartPost distribution center at 

Concord’s International Business Park 

last fall. It’s three times the size of the 

delivery company’s previous Charlotte 

location. “They recently announced 

that they will be investing again in the 

Cabarrus community with a FedEx 

ground operation,” says Samantha Grass, 

project manager of Kannapolis-based 

Cabarrus Economic Development. She 

says proximity to I-85 was a factor in 

FedEx’s choice to move both operations, 

the second bringing about 300 workers 

from Fort Mill, S.C., and Charlotte and a 

$66 million investment. “The majority of 

our leads and project requests today are 

seeking existing buildings or shells. Our 

local government is very aggressive and 

pro-business with its grant programs 

supporting the industrial spec devel-

opment as well as new and expanding 

businesses.”

Asheville and Buncombe County are 

well-known tourist destinations. The 

N.C. Department of Commerce says visi-

tors spent more $900 million in the county 

in 2013. But Clark Duncan, business devel-

opment director of the Asheville-Buncombe 

Economic Development Coalition, says 

the area has a business side, too. “The 

primary drivers in our economy are far 

more than our identity as a tourist hub. 

We do sit at the intersection of two in-

terstates, but the real value here is labor. 

The fastest growth area of our population 

is millennials. It’s really a new industrial 

perk. Labor has been the primary driver, 

and real estate has been second. Rather 

than 100-acre tracts, we have 10 10-acre 

tracts, so we have to pursue the right 

market and right size fit.”

Evendale, Ohio-based GE Aviation 

found a fit, opening a 170,000-square-

foot advanced composites factory in 

Sweeten Creek Industrial Park in Ashe-

ville in October 2014. Workforce at the 

plant, which sits on a site less than 10 

acres, is expected to reach 340 by 2019. 

In the state’s extreme northeastern 

corner, Pasquotank County stretches 

from the waters of the Albemarle Sound 

to almost the Virginia line. “We’re 110 

miles from [Interstate] 95 and 60 miles 

from U.S. 64. So we’re not on the radar of a 

whole lot of manufacturing companies,” 

says Wayne Harris, director of Elizabeth 

City Pasquotank County Economic De-

velopment Commission. But that’s about 

to change.

Harris says the perks for bringing 

industry to Pasquotank County rest 

with its navigable surroundings. “The 

[Interstate 44] and bridge construction 

will put Elizabeth City 15 minutes closer 

to the Port of Virginia. At the same time, 

the Panama Canal improvements will 

be finished [this year], and that port is 

one of the few [East Coast] ports in the 

country that will be capable of handling 

some of the Asian ships that will come 

through. After the canal [expansion 

is complete], I think the initiative for 

development will be distribution rather 

than manufacturing.”

Officials in Brunswick County and 

at Port of Wilmington are monitoring 

the canal widening in Central America, 

too. The port is adding berths and cranes 

to provide more opportunities for south-

eastern North Carolina.  
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Alamance County and two of its municipalities developed North Carolina Commerce 

Park, where Wal-Mart and German grocer Lidl are building distribution centers. 



Whitaker Park Laboratory Building:

Robert Leak, Jr. 

336-723-8955

1080 West Fourth Street, Winston-Salem, NC 27101

www.wsbusinessinc.com

Winston-Salem Business Inc.’s (WSBI) mission is to recruit new businesses to Winston-Salem and Forsyth County, North 

Carolina.  From manufacturing facilities to information technologies, WSBI has focused on bringing new companies and 

their latest technologies to the region for over twenty-seven years.  During that time, WSBI has assisted 147 companies, 

representing more than $1.7 billion in tax base and 16,655 new jobs.  WSBI is the only local economic development agency 

that conducts external marketing and public relations campaigns promoting Winston-Salem and Forsyth County as an 

exceptional business location.

Winston-Salem Business Site:

 • 95 West 32nd Street, Winston-Salem, NC
 •  Available Space: 50,000 sq. ft. of wet lab and 
  production space

 •  Standalone facility on 3.31 acre site

•  Completed North Carolina Department of 
  Commerce’s Certified Sites Program

 •  Completed Austin Consulting’s Food & Beverage   
  Manufacturing Certification Program

 •  Phase I ESA, wetlands delineation, threatened & 
  endangered species study, historical and archaeo
  logical survey, and geotechnical assessment have been  
  completed

 •  Electrical, water/sewage, natural gas, and tele-
  communication infrastructure located on site

 •  Complete laboratory structure in place with   
  high pressure compressed air, distilled and 
  potable water, vacuum lines, nitrogen, 5-10%  
  argon, helium, natural natural gas, oxygen and  
  more.

Winston-Salem Business Inc.



We call them 
Smart Sites. 

You’ll call them 
a no-brainer.

Smart Sites are a slam-dunk choice for companies that are ready to grow now. The Smart Site (or S2) designation 

guarantees that a site has met stringent requirements and is “shovel-ready” for immediate development. 

Each Smart Site has municipal electric service, water and sewer access within 500 feet, and is within five 

miles of an Interstate or Interstate-quality highway. Potential sites undergo an extensive review process by  

engineers and other experts, and S2 sites are periodically recertified to ensure accurate, reliable data.

Faster construction, fewer uncertainties and less risk for companies and site selectors alike — that’s the 

genius of the Smart Sites program.

But that’s only part of the story. You see, Smart Sites are located in some of the best places in America to 

live and do business. We’re ElectriCities, representing more than 70 North Carolina Public Power communities, 

and we created the Smart Sites qualification program to assist our members in developing ready-to-build sites. 

Wilson Corporate Park: 

• 350 acres, Smart Sites qualified
• I-95 (0.34 mi ); Interstate quality US 264 (0.01 mi)
• Potential for on-site rail
• Sale price: $28,000 per acre

What are Smart Sites? 

• Shovel-ready for development
• On-site municipal electric service
• Water & sewer within 500 feet
• Within 5 miles of Interstate or Interstate-quality highway
• Reviewed and qualified by consultants and engineers

• 81 acres, Smart Sites qualified
• Interstate quality US 264 (1.5 mi)
• Sale price: $15,000 per acre

• 95.89 acres, Smart Sites qualified
• Interstate quality US 64 (0.67 mi); I-95 (19 mi)
• $10,000 per acre, negotiable. 

Copyright © 2016 ElectriCities of North Carolina, Inc. 
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Statesville Business Park: 

• 44.25 acres, Smart Sites qualified
• Underground utilities in place
• Interstate quality US 70 (0.41 mi); I-77 (5.24 mi); I-40 (7.8 mi)
• Sale price: $27,500 per acre
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To learn more about these properties,  

contact Brenda Daniels at 800.768.7697 ext. 6363  

or bdaniels@electricities.org.

• 350 acres, Smart Sites qualified
• I-95 (0.34 mi ); Interstate quality US 264 (0.01 mi)
• Potential for on-site rail
• Sale price: $28,000 per acre

• Shovel-ready for development
• On-site municipal electric service
• Water & sewer within 500 feet
• Within 5 miles of Interstate or Interstate-quality highway
• Reviewed and qualified by consultants and engineers

When you choose a Smart Site, you’re also choosing the superior customer service municipally owned and 

operated electric distribution systems are known for. And you’re making a green choice, too — a significant  

percentage of our power comes from low-carbon and carbon-free sources, and that percentage will continue  

to rise as we implement more clean energy technologies.

Call us today for quick and confidential answers to your questions, or to schedule a Smart Sites tour. If you’re 

planning to start, expand or relocate a business, it’s a no-brainer.

Washington-Beaufort County Industrial Park: 

• 81 acres, Smart Sites qualified
• Interstate quality US 264 (1.5 mi)
• Sale price: $15,000 per acre

Tarboro Commerce Center: 

• 95.89 acres, Smart Sites qualified
• Interstate quality US 64 (0.67 mi); I-95 (19 mi)
• $10,000 per acre, negotiable. 

Copyright © 2016 ElectriCities of North Carolina, Inc. 
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• 44.25 acres, Smart Sites qualified
• Underground utilities in place
• Interstate quality US 70 (0.41 mi); I-77 (5.24 mi); I-40 (7.8 mi)
• Sale price: $27,500 per acre

Tarboro, NC
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To learn more about our newest site available, Commonwealth 
Crossing, contact Lisa Lyle, Director of Recruiting & Marketing,  
at (276) 403-5942 or LLyle@YesMartinsville.com. 

Cleared to Land.

With a compelling opportunity for productivity, 

growth and long-term profitability, world-class  

aviation and aerospace suppliers Alcoa and Hardide 

Coatings make Martinsville-Henry County, Virginia 

their home. A strategic location, hard-working  

employees and low cost of doing business are key 

motivating factors for companies locating their  

businesses here. 

726
ACRES

COMMONWEALTH CROSSING

Located on US 220, 
at the VA/NC  
state line

Only 33 miles to  
Piedmont Triad  
International Airport, 
Greensboro, NC Visit us at

YesMartinsville.com
PERMITTING 

IN PLACE

Adjacent to the  
Norfolk Southern  
Railway Mainline
 

Shovel  
ready 

Publicly owned by 
Henry County 

191 Fayette Street, Third Floor   |   P.O. Box 631   |   Martinsville, Virginia 24114   |  YesMartinsville.com 
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ndianapolis



 

 

90,000 sq. ft. 
Manufacturing 

Space

5,500 sq. ft.  
Office  
Space

Expandable  
to 180,000  

sq. ft.

15-Acre Site  
(11-Acre  

Graded Pad)

Publicly
Owned

30 ft.  
Ceiling Height 

Throughout

Municipal  
Water, Sewer 
and Natural 

Gas

191 Fayette Street, Third Floor   |   P.O. Box 631   |   Martinsville, Virginia 24114   |  YesMartinsville.com 

Our Expandable Shell Building  
is Ready When You Are. 

New York

ouisville

Charleston

Charlotte

Baltimore

Washington D.C.

Richmond

Pittsburgh

Raleigh

ashville
Knoxville

Cincinnati

ndianapolis

Greensboro

Roanoke

Built for maximum flexibility and growth, and available for immediate use,  

our shell building offers 90,000 square feet of manufacturing space and  

is expandable to 180,000 square feet. An excellent and versatile property  

for any manufacturing company, contact Lisa Lyle at (276) 403-5942 or  

LLyle@YesMartinsville.com.


